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BY CHRISTOPHER W. DAVIS
Your compass will point the way.  

Yes, we all have an internal compass or 
north star. I am grateful I was asked to 
try my hand at the You and Your Money 
column. Why? Your money matters. You 
matter. Your future matters. So let’s talk 
about you, the purpose for investing 
and the role of your fi nancial advisor.

Do you get fi nancial advice? Of 
course you do, even if you consider 
yourself “self-advised.” How do you 
value that fi nancial advice? There is an 
old adage, “You get what you pay for.”  I 
submit a new adage, “you get what you 
ask for.” You may ask, “So, smart guy, 
what should I be asking for?”

If you ask, “help me beat the market,” 
you’re going to get this old cranky fi nan-
cial advisor a little riled up and preachy.

“Show me the money!” Personally, that 
leaves me cold. Instead, I think, a good 
advisor wants to know, “What is the pur-
pose of your money?”  Tell me that and 
now I’m really interested.  Any fi nancial 
advisor—even robo advisors—can help 
you invest once you clearly articulate the 
purpose of the money.

Now, we can set goals. Goals-based 
investing works. But how are goals 
created? A good advisor helps align 

your investments to your plan. This 
plan should be aligned to your goals. 
Your goals represent tangible measure-
ment of the purpose of the money. The 
purpose of the money should be aligned 
with the purpose of your life.

Sounds preachy, doesn’t it? Yet if you stay 
with me a moment, I will help it ring true.  

Take a sheet of paper and sit quietly 
for 10 minutes somewhere without 
distraction. Envision today’s date, only 
5, 10, or 20 years out. Pretend it is 10 in 
the morning. What are you doing? What 
are you seeing? What have you accom-
plished over the past few years? What 
had to happen for you to be where you 
are? What do you have to look forward 
too? Does it put a smile on your face?

You have begun the process of identi-
fying the purpose of your life. If you can 
articulate even a skeleton of this to a fi -
nancial advisor, you can ask him or her 
the right questions. The conversation 
may sound something like this:  “Here 
is what I want my future look like. What 
can we do together to get me there?”  
“What will your role be?”  “What is your 
value proposition?”  In other words, 
what are you paying the advisor for?

Later on, questions can sound like 
this: “Given changes in the economy or 

my circum-
stances, 
what should 
we be doing 
regarding 
the plan?”  “Are my investments still 
aligned to the plan?” “Are my invest-
ments performing as they should, given 
their purpose?” 

Just as we are responsible for our 
life, we are responsible for our invest-
ments and managing those that provide 
us advice. If your life has purpose, so 
should your investments.

In my opinion, a good fi nancial advi-
sor should help you with your com-
pass. A really good adviser will help 
you fi nd it, and teach you how to use 
it. Your fi nancial advisor should be one 
of your most valuable resources. And 
worth every penny. Why? Because you 
matter. Your future matters. There is 
purpose in the money.

Christopher W. Davis, a Certifi ed Fi-
nancial Planner, is managing direc-
tor-investments at Davidson Wealth 
Management,  Wells Fargo Advisors in 
Davidson. A graduate of UNC-Chapel 
Hill, Davis has been an investment ad-
viser since 1981. His column will ap-
pear monthly.

PERSONAL FINANCE

There is purpose in the money

In politics, sports, busi-
ness and life, momentum 
is often crucial to achiev-
ing your goals. Calling on 
20 years of experience as 
professional development 
experts, Jason Womack 
and Jodi Womack explain 
how you can secure, main-
tain and expand your mo-
mentum to complete your 

Book Review: Get Momentum
professional projects and reach 
your personal goals. They present 
useful recommendations on how 
to leverage your momentum in 
five stages: building up motivation, 
finding mentors, reaching mile-
stones, monitoring your progress 
and making any needed modifica-
tions. The Womacks skillfully ex-
plain how to create, develop and 
sustain momentum in your work 

Jason W. Womack and Jodi Womack. 
Get Momentum: How to Start When 
You’re Stuck. Wiley, 2016. 160 pages. 
ISBN-13: 9781119180265.

and your personal life. getAbstract 
recommends this insightful, practi-
cal, layered approach to anyone who 
faces internal or external obstacles 
to achieving their goals.
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